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Jump Starting
your Brokerage

As we conclude the Finalto Broker Series we
would like to bring everything together and
explore a topic that can help brokers hit the
ground running and stay ahead. This edition
of the FBS turns its focus squarely on the
strategic significance and upsides of leveraging
white label solutions for burgeoning broker
businesses; how it can be used as a springboard
to effectively compete with the wider market on
a vastly expedited timeline. White labelling can
be an invaluable shortcut for your development
runway, allowing you to focus your resources
where they will make the most impact;
alleviating technical pressures and allowing you

to focus on what makes your business unique.

White label solutions can be a cornerstone
of modern brokerage operations. They offer
a pathway to rapid market entry, brand
customisation, and access to cutting-edge
technology without the prohibitive costs of in-
house development. As leaders in the field,

Finalto is committed to equipping our partners

with the insights and tools necessary for success.
Our journey through this series has tackled all
the major moving parts of running a brokerage
business - from liquidity solutions, trading
system infrastructure and the implementation of
data to CRM and marketing. This entry will act
as a comprehensive guide for understanding
white labelling and how it can serve as a
critical lever for business acceleration and
differentiation in a crowded market. Particularly
if you are planning to stay lean and dynamic,
white labelling can flatten the learning curve

when it comes to integrating complex systems

and technology into your business.

Finalto’s dedication to innovation and excellence
in the financial services sector has consistently
set us apart, and our white label offerings are
no exception. Designed to empower you and
your business, these solutions embody our
commitment to your success, providing the
foundation for a robust, scalable brokerage

operation. As we navigate through the ins and



outs of white label solutions together,
our aim is to reveal how leveraging
Finalto’s expertise and technology can
transform challenges into opportunities,
propelling your business to the forefront
of what is possible with financial services

technology.

Dive into the wide variety benefits
associated with white labelling; from
the immediate access it grants to world-
class platforms and services, to the

way it seamlessly integrates with your
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unique brand identity. Whether you
are a new entrant to the brokerage
industry or looking to expand your
existing operations, understanding the
potentially pivotal role of white label
solutions in your growth strategy could
prove to be invaluable. With Finalto by
your side, the path to launching and
scaling your broker business has never
been clearer. Keep reading to find out

how white labelling can unlock new

horizons for your brokerage firm.

www.finalto.com
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Understanding
White Label
Solutions

SECTION 1




White label solutions refer to services or
products created by one company but
branded and sold by another. These
solutions allow broker businesses to
offer services or products under their
own brand name without having to
invest in developing the technology or
themselves.

infrastructure

label

Essentially,

white products are generic
versions of a service or product, which
are produced by a manufacturer to
be rebranded and resold by various
retailers. This strategy is particularly
advantageous in the brokerage industry,
where establishing trust and brand
identity is crucial, yet developing bespoke
solutions can be prohibitively expensive

and time-consuming.

The operation of white label solutions in
broker businesses follows a streamlined
process. Initially, the broker identifies a
need in their service offering that can
be fulfilled by a white label product. This
could range from trading platforms,
customer relationship management
(CRM) systems, to back-office support
functions. The broker then partners with

a white label provider who specialises in

the required solution. The provider offers

www.finalto.com
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the product or service without branding,
allowing the broker to apply their own
brand identity fo it.

Once the rebranding is complete, the
broker can integrate the solution into
their existing offerings. This integration
process is designed to be seamless,
ensuring that the end users - the broker’s
clients - experience a cohesive brand
identity and service quality that reflects
well on the broker, not the original
manufacturer. Moreover, the white label
provider typically offers ongoing support
and updates, ensuring that the broker
can maintain a competitive edge in the
market without diverting significant
resources away from their core business

activities.

White label solutions provide a pathway
for broker businesses to expand their
product and service portfolio rapidly and
efficiently. By leveraging the expertise
and technology of white label providers,
brokers can enhance their competitive
position, meet customer demands more
effectively, and foster stronger brand
loyalty without the hefty investment
typically associated with new product

development and deployment.
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The Advantages
of White Label
Solutions for
Broker Startups

SECTION 2

White label solutions significantly reduce both
startup and operational costs for broker startups.
By adopting pre-developed platforms, these
startups can bypass the substantial investments
typically required for developing, testing, and
deploying brokerage software from scratch. White
label platforms offer a ready-to-use infrastructure,
eliminating the need for extensive R&D expenditures
and the hiring of a large in-house development
team. Moreover, the scalability of these solutions
allows for the adjustment of resources according to
business needs, thus optimising operational costs

over time.
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Speed to Market

The brokerage space is incredibly competitive and
speed to market is critical when it comes to seizing
market share. White label solutions offer broker
startups a fast track to launch their services. Since
the core technology and infrastructure are already
in place and tested, startups can focus on setting up
their operations and go to market strategies rather
than getting bogged down by the time-consuming
process of software development. This not only
accelerates the launch timeline but also enables
startups to capitalise on market opportunities more
swiftly than if they were to develop their systems in-

house.

One of the most significant advantages of white
label solutions is the ability to customise and brand
the platform as per the startup’s requirements.
Despite being pre-built, these solutions offer
ample scope for customisation, allowing startups
to integrate their brand identity, values, and user
experience preferences. This flexibility ensures
that the end-users associate the platform with
the startup’s brand, not the technology provider,
thereby strengthening brand recognition and

loyalty in the competitive brokerage space.

www.finalto.com
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Access to Advanced Technology

For broker startups, keeping pace with technological
advancements can be both challenging and
costly. White label solutions provide startups
with access to state-of-the-art technology
without the need for in-house development. This
includes the latest features in trading platforms,
security protocols, analytical tools, and customer
relationship management systems. By leveraging
such advanced technology from the get-go, broker
startups can offer sophisticated and competitive
services to their clients, matching or even surpassing

legacy providers.

Navigating the complex regulatory landscape of the
brokerage industry is another significant challenge
for startups. White label solutions are designed
with compliance and security at their core, offering
frameworks that adhere to industry standards and
regulations. This not only reduces the legal and
financial risks associated with non-compliance but
also instils confidence among users regarding the
security of their data and transactions. Furthermore,
white label providers often update their platforms
in response to changing regulations, ensuring that
broker startups remain compliant over time without

dedicating internal resources to these tasks.
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Award-Winning
White Label

Solutions

Finalto is known for setting industry standards
in financial technology. With decades of
experience, Finalto empowers businesses to
seamlessly enter the brokerage industry using
its internationally recognized white label trading

platform. This award-winning technology stack

is both dynamic and robust, simplifying entry into
a traditionally challenging sector. By choosing
Finalto for white labelling, businesses can focus
on their unique strengths without the burden of

developing backend systems from scratch.
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Key Pillars of Finalto’s
White Label Platform

ClearControl

ClearControl is the central powerhouse of Finalto’s trading ecosystem. It allows
white label partners to configure price feeds, margin controls, commission
groups, trade routing, and risk settings. This flexibility enables precise control
over venue execution, allowing partners to tailor their offerings to meet the
specific needs and trading styles of their clients. With ClearControl, businesses

can respond swiftly and accurately fo market demands.

ClearRisk

ClearRisk offers sophisticated risk assessment tools, leveraging extensive data
from Tier 1 bank liquidity providers and established non-bank market makers.
This in-house modeling facility allows white label partners to dynamically
assess risk in real-time, enhancing proactive decision-making and financial
outcomes. By staying ahead of market fluctuations, partners can safeguard

their interests with unparalleled accuracy and reliability.

Clear Portal

Clear Portal provides a comprehensive, user-friendly, web-based interface
that simplifies business operations management. This tool enables partners
to set up new client accounts effortlessly and run detailed daily reports. By
streamlining client information management and supporting efficient day-
to-day operations, Clear Portal frees partners to focus on strategic decision-

making rather than administrative tasks.

ClearPro

ClearPro serves as the face of a brokerage, offering a premier front-end
trading platform designed for diverse needs. Accessible via Windows PC, web-
based interfaces, and mobile apps for iOS and Android, ClearPro ensures
a seamless trading experience. Partners can execute trades efficiently and
manage portfolios with ease, regardless of location or device. Its intuitive
design, coupled with robust customization options, provides clients with an

exceptional trading experience.

www.finalto.com ‘] 1
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Finalto White
Label Solutions
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Finalto’s white label platform is designed to

be platform-agnostic, ensuring seamless
connectivity to any trading platform supporting
FIX protocol. This flexibility allows for smooth
integration with popular front-end platforms

like MT4/5, enhancing both user experience

and operational efficiency. The comprehensive
configurability of Finalto’s b-book management
system is among the world’s most advanced,
allowing partners to switch clients between A

and B Book per instrument on the fly.
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Comprehensive Back-Office Experience

Finalto’s white label solutions include a comprehensive back-
office experiencetailored forpartners and end clients. Detailed
reports cover various financial activities and requirements,
such as account movements, swap rates, corporate actions,
futures expiration, and withholding tax obligations. These
insightful reports provide clarity and support informed

decision-making for all users.

Finalto offers a robust product range, including Spot

Forex, Spot Commodities, CFD Shares, CFD Indices, CFD

Cryptocurrencies, and CFD Futures. This multi-asset approach
allows clients to diversify their investments conveniently
within a single account, enhancing portfolio management

and streamlining the trading process.

Specialized Modules

Finalto’s white label solutions feature a specialized Fund
Manager module, or block trading setup, designed for
efficient fund management and trading on behalf of investors.
This system ensures alignment with investment strategies
and goals. Additionally, advanced tools support Introducing
Brokers by offering rebates based on commission and spread
mark-ups, fostering a beneficial relationship between brokers

and the platform.

www.finalto.com
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Conclusion

SECTION 5

Reflecting on the insights shared about white
label solutions for starting a broker business, it’s
clear that these strategies offer robust avenues
for overcoming traditional market entry barriers
and fostering rapid growth. Key benefits include
cost efficiency, swift market entry, enhanced
branding, access to cutting-edge technology,
and streamlined compliance and security
measures. All of this can make white label

solutions transformative for brokers aiming to

carve out a significant market presence.

Finalto continues to distinguish itself with its
award-winning white label brokerage solutions
that blend innovation, technical excellence,
and a deep-rooted understanding of the
financial services landscape. Our dedication fo

your business’s growth is evident through our
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tailor-made solutions designed for scalability,
reliability, and comprehensive support. Opting
for Finalto as your white label partner means
choosing a journey marked by expertise,
innovation, and a commitment to mutual
success. Our award-winning platforms are

more than tools; they’re a bridge to realizing

your vision for your brokerage firm.

As we conclude the Finalto Broker Series we
invite you fo explore how Finalto’s white label
solutions can elevate your business. Reach out to
our sales team for a consultation or demo, and
let’s discuss how our technology and support
can propel your growth and differentiate your
brokerage in a competitive market. See further
standing on our shoulders; Together, we can

reach new heights.
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Service available to professional clients only. CFDs are complex instruments and come with a
high risk of losing money rapidly due to leverage. 65.3% of retail investor accounts lose money
when trading spread bets and CFDs with this provider. You should consider whether you

understand how spread bets and CFDs work, and whether you can afford to take the high risk of
losing your money.

All opinions, news, research, analysis, prices, or other information is provided as general market
commentary and not as investment advice or recommendation. All potential results discussed are
not guaranteed to be achieved. The information may have been derived from publicly available

sources, company reports, personal research, or surveys. Past performance is not indicative of
future performance. Trading carries risk of capital loss’.
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